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lares 4.0: your smart home

lares 4.0: your connected home

Innovation and technological revolution: with a single control panel, it is possible to create a complete 
security and home automation system. 

The core of the entire Ksenia system is enclosed in the control 
panel lares 4.0. It is a real technological revolution because, 
with a single control panel, it is possible to create an entire 
security and home automation system. 

It allows total control of the house, with the ability to manage 
alarms, entrance doors and gates, energy consumption, 
lighting, temperature, irrigation, shutters and much more. 
With this control unit, in fact, you can create your very own 
personal one in one fell swoop Smart Home, thanks to the 
home automation extensions that simplify the daily routine.
  
Each environment can be managed separately thanks to 
the Free App that Ksenia has developed for its customers, 
available for both iOS and Android. At any time and wherever 
you are, you can control Home simply from your smartphone.

Safety, easy to use, fast!

The App lares 4.0 allows you to always have total control 
of your home, office or industrial system. A single App that 
allows you to monitor the different aspects of Security 
(Intrusion, Video Verification, Video Surveillance, Access 
Control) and at the same time of Home Automation and BMS 
(Building Management System).

The application is extremely flexible and allows you to set the 
page view also for rooms; this facilitates programming and 
detailed viewing of the entire system.
Overall, therefore, with the use of a single App it is possible 
to monitor the various aspects relating to Security. The lares 
4.0 App is free and available for iOS and Android operating 
systems, downloadable from the relevant stores on any 
mobile device, smartphone or tablet.

You can activate/deactivate rapidly the system and receive 
notifications of alarms, sabotage, fault, power supply voltage, 
etc., according to your programming. You can monitor and 
manage, in terms of activation/deactivation, each device 
present in your system, both Security and Home Automation 
and even much more than this! The images in this document 
are only indicative, they may vary according to the installer 
configuration.



In the Protection section, we find the 
time programmer, the event log, the 
cameras and you can manage the plant 
for the maintenance of faults and the 
users according to the access level 
assigned
 

In the Dashboard we find the whole 
sistem status. We can easly manage 
the arming or disarming mode and the 
favourites.

In the Smart Home section it is possible 
to: control the automations enabled 
for remote management grouped by 
categories; manage the scenarios; 
consult and set the temperature 
and humidity and program the 
chronothermostat.

lares 4.0, your safety home



‘lares’, a deity worshiped by the Romans, overseeing the fortunes in the house.

lares 4.0 is the system guaranteed by Ksenia Security that protects your home 
with simplicity and automates every action in one click. Home automation 
scenarios: for a smarter home closer to your habits. Easily control each 
environment from your smartphone or via voice commands

All your environments can be integrated

Bedroom

Sleep peacefully 
thanks to a reliable 
security system that 
protects your home 
and family around 
the clock.

Living room

The best comfort 
ever experienced 
thanks to the 
most innovative 
technologies.

Kitchen

Prepare your favorite 
dishes by monitoring 
the consumption of 
appliances and saving 
on the electricity bill.

House exterior

Make the perimeter 
of your home safe 
and protected from 
any thief.



Innovation is synonymous with hospitality. Discover the lares 
4.0 features for future-proof smart buildings.

Motion detector
Cameras
Keyboard
Smoke detector
Indoor siren

Lighting
Temperature
Counter
Proximity reader
Time scheduler

Keyboard
Remote Controller
Lighting
Temperature
Cameras

scenario
Blinds
Voice assistants
Energy management

Smoke detector
Lighting
Temperature
Keyboard
Indoor siren 

Motion detector
Outdoor siren
Garden irrigation
Automatic gate 
recognition

In the office, various needs for practicality, safety and energy 
saving can be met, to optimize resources and reduce waste 
through the installation of building automation systems.

Anticipating any anomalies in the energy systems of 
machinery for a company means less money loss and greater 
production.

shop

Find Out more!

Find Out more!

Find Out more!

office

company



Control panel

Motion 
detectors

Motion 
detectors

Motion 
detectors

Magnetic sensor

Interior 
Keypads

Outdoor 
Keypad

Indoor Siren Outdoor siren

Smoke 
detectors

Cameras Wireless

tag

Multifunction 
sensors

the core of the whole 
system. The one that 
executes and manages your 
commands.

Secure your environments.
Protect the inside perimeter 
of the house. It detects 
any unwanted movement, 
avoiding triggering the alarm 
in the presence of pets.

A small sensor with great 
power and sensitivity, able 
to protect all the windows in 
the house.

The touchscreen keyboard 
is the ideal interface to have 
total control of your Security 
and Home Automation 
system.

Protect your windows from 
intruders. With a shielding 
barrier on every access 
of the house, with a high 
degree of reliability.

a powerful siren that acts 
as an acoustic deterrent in 
case thieves have managed 
to enter. 

Choose innovative 
technology to ensure 
maximum security at home 
entrances. 

A discreet but extremely 
reliable sensor that evenly 
covers canopies, porches, 
under balconies, windows, 
etc. 

a powerful professional 
level acoustic and luminous 
alarm, able to reproduce, 
in addition to the mono or 
two-tone sound, also vocal 
messages.

capable of activating up to 
seven different scenarios. 
Even from a distance, you 
can open the gate and the 
front door with a simple 
click.

in the event of smoke or the 
beginning of a fire, ‘nebula’ 
will detect the emergency 
and take action to secure 
your family.

Always keep the outdoor 
spaces of the house under 
control. you can see what 
happens outside the home 
whenever you want, both 
day and night.

And if you already live in a 
house or apartment, you can 
take the advantage of wls 
solutions, without messing 
around the house!

Comfort begins outside the 
home. Before returning, do 
you want to deactivate the 
alarm, open the gate and 
the entrance door in one fell 
swoop?

Rely on the safety of sensors 
capable of detecting the 
smallest of vibrations, thus 
preventing any intrusions.

Install Home Automation

Remote Control

WLS



Managing a Smart Home

System Status

Smart home

Security

General Info

info

Consumptions
management

Cameras and 
events

Scenarios

User management

Voice assistants

Sensors

Rooms

Partitions

Chronothermosat

At a glance, you can immediately identify the status of the 
security system, thanks to the icon located in the center of 
the dashboard: the status can be armed, disarmed, partially 
armed or in alarm.

it is possible to control the automations enabled for remote 
management grouped by categories or by rooms..

To check the status of the sensors installed: at rest, in alarm, 
failure / sabotage.

You can find contact details of the Installer, the 
temperatures measured, the name of the location where 
the control unit is installed and the weather situation in that 
specific location.

it is possible to view the 
complete profile of the 
Installer: telephone number, 
email address, company and 
a photograph of him.

Consumption and household 
appliances can be managed 
and monitored, in real time, 
within the Smart Home 
section

it is possible to directly 
access the live images of the 
cameras, both locally and 
remotely

By clicking on a single 
button, therefore, a series 
of actions are performed 
simultaneously, such as, 
for example: lowering the 
shutters, turning off all the 
lights and activating the 
alarm.

shows a complete overview 
of all users authorized to 
manage the plant.

You are able to start 
managing all the Smart 
devices in your home 
simply by using your voice: 
lights, shutters, scenarios, 
air conditioner and all the 
desired automations.

Each sensor is recognizable 
because it has a customized 
icon based on the category 
to which it belongs, assigned 
during the programming 
phase. 

it is possible to view 
the devices by grouping 
them either by categories 
(default) or according to 
the room associated in the 
programming phase. 

you can view the indication 
of the arming status of that 
part of the system, any 
delay times in progress and 
the possibility of arming 
or disarming the individual 
partitions.

it is possible to manage 
the chronothermostat 
to gradually adjust the 
temperature and humidity, 
thus adapting the level of 
comfort to the use of the 
environment.
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comincia dal professionista
«Un’idea geniale», 
commenta sorri-
dendo Stefano Boc-
chi, installatore e 
fondatore della Im-
pianti Moderni di 

Triuggio (Monza Brianza), ripensando 
al momento in cui decise di lasciare il 
suo ruolo di sales manager presso una 
multinazionale svizzera con sede in 
Italia negli anni d’oro del fotovoltaico 
e intraprendere l’avventura da “soli-
sta” come installatore.
Ironia a parte, Impianti moderni na-
sce nel 2014 proprio con l’intento di 
capitalizzare la lunga esperienza ma-
turata negli anni di relazioni commer-
ciali appunto con gli installatori. «Di 

punti di forza e in alcuni casi anche i 
punti deboli. E ho capito che alcuni 

-
reno conosciuto. Da qui la mia idea: 
diventare un installatore 2.0, ossia un 
professionista sì preparato, ma soprat-
tutto in grado di proporre soluzioni 
nuove e integrate, per garantire a tutti 
i clienti il giusto compromesso tra esi-
genze, prezzo e performance”.

Qual è dunque il “segreto” dell’in-
stallatore 2.0?
«Non basta vendere l’esistente: non 
dobbiamo proporre soltanto ciò che 
siamo abituati a vendere. Bisogna es-
sere in grado di proporre ogni volta la 

-
co, ma per farlo bisogna impegnarsi 
molto nello studio e nella conoscenza 
dei diversi prodotti, perché la regola 
d’oro oggi è “integrazione”. E si deve 
imparare a osare, andare oltre il co-
nosciuto. Solo così l’installatore può 

-
to in costante evoluzione e rispondere 
alle richieste di una clientela informa-
ta ed esigente. Io per esempio ho im-

clienti: quando sono sicuro che per le 
loro necessità (anche quelle inespres-
se) la mia proposta è l’ideale, chiedo 
in cambio un piccolo investimento di 
tempo. Installo tutto e, se dopo una 
prova sul campo, il cliente pensa che 

chiedo solo il tempo di smontare tutto 
per ripristinare l’esistente. E, in tutta 
onestà, non accade spesso…».

Quali sono le più frequenti richie-
ste della clientela?
«Partiamo da un assunto fondamen-
tale. Se vuoi avere una casa super do-
motica e possiedi un budget no limit, è 
chiaro che non ci sono problemi. Ma la 
normalità è un’altra e passa attraverso 
tre step abbastanza standardizzati: 
richieste personalizzate, performance 
e costi quanto possibile contenuti. La 

le migliori soluzioni al livello più ac-
cessibile, perché tutti hanno il dirit-

to di godere di comfort e sicurezza. 
È stimato che, oggi, ognuno di noi 
si avvale di tre prodotti IoT: entro il 
2030 ne avremo a disposizione ben 10 
a testa. La strada dell’integrazione è 
dunque tracciata, il percorso è inevi-
tabile. Quello che noi installatori dob-
biamo fare è continuare a imparare e 
a crescere perché il livello di maturità 
dei sistemi oggi è molto elevato. An-
che per questo Impianti Moderni si 
occupa sì di sicurezza, ma - appunto 
- di impianti in generale, che spesso 
trovano realizzazione in case passive, 

-
ding), strutture ad alte prestazioni e a 
bassi consumi, da qui le installazioni 
di fotovoltaico e sistemi di storage cui 

videosorveglianza e/o antintrusione».

Pensi di aver raggiunto l’obiettivo 
di svecchiare il sistema? 
«Assolutamente sì. Non ti nascondo 
che all’inizio più di qualche volta 
avrei voluto gettare la spugna. Sono 
convinto però che nella nostra pro-
fessione le strade da perseguire siano 
due: la prima è molto semplice, forse 
più remunerativa, ossia fare impianti 
tradizionali accettando passivamen-
te quanto chiesto dal cliente senza 
proporre alternative o novità. Con la 
seconda, invece, puoi alzare l’asticella, 
e quindi alzare l’investimento anche 
in termini di tempo del tuo lavoro 

«

 15 anni come sales 
manager di una 
multinazionale svizzera con 
sede in Italia, specializzata 
nel settore fotovoltaico. Poi 
la svolta, per non rischiare di 
essere travolto dallo tsunami 

della crisi del settore che, se 
tra il 2008 e il 2012 registrava 
un aumento annuo del 7,5%, 
nei tre anni successivi ha 
visto una caduta vertiginosa 
al ritmo del -14,2% annuo 
(fonte: Renewable Energy 

Report dell’Energy & 
Strategy Group, Politecnico 
di Milano). Impianti Moderni 
è la sfida coraggiosa e 
ambiziosa di Stefano Bocchi. 
«All’inizio ero da solo: zero 
clienti, zero fatturato. Oggi 

siamo in due, affiancati da 
un paio collaboratori. Mi 
sono fatto conoscere i primi 
due anni come prestatore 
di manodopera, ma oggi 
miro al mio obiettivo: dare 
alla mia azienda un taglio 

IMPIANTI MODERNI NASCE DA UNA PICCOLA GRANDE AMBIZIONE DI STEFANO BOCCHI:  
«NON BASTA VENDERE L’ESISTENTE - DICE - BISOGNA AVERE CORAGGIO DI ANDARE OLTRE AL CONOSCIUTO».  

COSÌ PRENDE IL VIA UNA REALTÀ CHE, NONOSTANTE LE DIFFICOLTÀ DEL MERCATO  
E ANCHE DI FRONTE ALLA STRAORDINARIETÀ DEL MOMENTO DI LOCKDOWN,  

HA GLI OBIETTIVI BEN CHIARI E TANTA DETERMINAZIONE

di Chiara Marseglia

Stefano Bocchi ,  
Impianti Moderni

La centrale  
ideale
«Grazie alla piattaforma lares 
4.0 di Ksenia Security possiamo 
proporre soluzioni domotiche 
sia su impianti esistenti 
sia per nuove realizzazioni. 
Questa centrale ci permette di 
espandere il nostro business 
perché, a partire dalla semplice 
richiesta di un impianto 
d’allarme, possiamo proporre 
una soluzione integrata molto 
performante e completamente 
programmabile da tablet e 
smartphone senza alcuna 
interfaccia. Proponiamo Lares 
4.0 in abitazioni e aziende dove 
non sono richiesti livelli di 
gestione domotica elevati e 
dove dobbiamo utilizzare sistemi 
di�erenti “su misura”. Con 
Lares 4.0 la domotica è davvero 
alla portata di tutti anche sotto 
il punto di vista economico. 
La comodità programmazione 
via web server è sicuramente 
uno dei plus più interessanti 
attraverso la app installatore: 
non c’è più bisogno di interfaccia 
per colloquiare con la centrale e 
l’antifurto».

perché per esempio, quando proponi 
un sistema gestibile con l’assistenza 

-
tà successive che possono protrarsi 

-
che che hai fatto un lavoro diverso e 
i clienti te lo riconoscono. Sta a te a 
capire chi hai davanti».

-
riodo di lockdown?
«Che periodo complesso. Mi sono do-
vuto fermare completamente: tutto 
era chiuso, le aziende, i cantieri. Le 
mie preoccupazioni però sono più per 
il prossimo anno: ci sono persone che 
hanno perso il lavoro, qualcuno non si 
è più sposato, altri che non ristruttu-
reranno più almeno a breve termine… 
L’ecobonus compensa un po’ queste 
carenze, ma anche in questo caso si è 
chiamati a studiare e conoscere molto 

-
getico, pompe di calore, fotovoltaico, 
accumulo di energia: sistemi insom-
ma che puoi applicare se li hai già co-
nosciuti e, quindi, sei avvantaggiato. 
Io ho appro�ttato di questa lunga 
pausa per stare con la mia famiglia 
ma anche per tenere vive le relazioni 
professionali e cercare nuove collabo-
razioni. Oggi ho lavoro, per fortuna, 
ma non posso adagiarmi perché ho 
imparato ancora una volta che tutto 
davvero può cambiare».
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IMPIANTI MODERNI COMES FROM THE AMBITION OF STEFANO BOCCHI:
"SELLING THE EXISTING IS NOT ENOUGH - SAYS - THE COURAGE TO GO BEYOND 

THE KNOWN IS ESSENTIAL".  DESPITE THE MARKET DIFFICULTIES AND THE 
PANDEMIC LIMITATIONS THIS STARTUP HAS WELL-DEFINED TARGETS AND GREAT 

DETERMINATION.

Modern installers, the challenge starts 
with the professionals

DESIGNED | REALIZED

« An incredibly clever 
idea»  says with a 
smile Stefano Bocchi, 
installer and founder 
of Impianti Moderni, in 

Triuggio (Monza-Brianza), thinking back 
to the days when he decided to leave his 
sales manager job with a Swiss corporate 
with headquarters in Italy, to start his 
own installer career during the golden 
years of photovoltaics. Joking apart, 
Impianti Moderni was born in 2014, with 
the intention of capitalising on the 
experience acquired during the years 
engaging business with installers. “I 
understood their expectations and the 
difficulties they were facing by detecting 
the weakness and the strengths. I 
realised that many of them find hard to 
leave their comfort zone. This gave me 
the idea to become an “installer of the 
future”, basically a professional installer 
able to propose newly conceived 
integrated solutions and offer a trade-off 
between customer’s’ needs, price and 
performances”. 

What’s the secret of the installer 
of the future?

What are the most frequent 
customer requests?

Do you believe you achieved the 
aim of revamping the system? 

Lastly, how did you cope with 
social distancing?

The ideal control 
panel

Selling already existing solutions is not 
enough, we should not just provide 
what we are used to selling, we shall be 
able to suggest the best solution for 
the specific project; this requires an 
extensive knowledge on the benefits of 
each product and innovation, because 

today’s golden rule is “integration”. To 
achieve success, you must dare to go 
beyond the known limits. This is the 
best way to address the future 
Installers market which is constantly 
evolving to meet the specific needs and 
the strictest requirements of deman-
ding consumers. For example, I have 
learned to challenge my customers: 
when I am sure that my proposal is the 
ideal one to satisfy their needs (even 
the unexpressed ones) I ask in return 
for a small investment of time. I set 
everything up and after a field test, if 
the customer is not satisfied with what 
I offer, I only ask for the time to 
disassemble everything and restore the 
existing system. And to be totally 
honest, it doesn't happen so often ... »

Let’s start with a key assumption; if you 
want to have a completely automated 
home and you have an illimited 
budget, then there is no story. But 
generally, the reality is pretty different, 
and it goes through a standardized 
approach involving 3 steps: custom 
request, performances and cost 
effectiveness. Actually, the real 
challenge for me, is to provide the best 
solution ensuring an affordable supply, 
because everyone has the right to 
enjoy comfort and security. According 
to the statistics, at the moment 

everybody is using 3 IoT devices, by 
2030 we will have 10 IoT devices each. 
The integration path is already 
established and is unavoidable. As 
installers, all we have to do is to learn 
new skills, because the level of the 
current systems is very high. This is 
another reason why “Impianti Moderni” 
is not only dealing with security 
systems, but more in general with: 
systems that are often installed in 
passive-houses, nZeb (Near Zero Energy 
Building), high performance and low 
consumption buildings involving 
photovoltaic and storage systems 
combined with anti-intrusion and 
video-surveillance. 

Yes, absolutely. Nonetheless, I will 
not hide from you that sometimes I 
wanted to give up. In our profession 
there are essentially two paths to 
follow. The first one is pretty easy, and 
possibly the most profitable: install a 
traditional system and passively 
accepting the end user requests without 
offering alternatives or innovation. On 
the second path instead, it’s easier to 
raise the bar and consequently increase 
the investment in workforce, i.e., when 
you suggest solutions with voice 
commands, you know already that you 
can experience a higher amount of 
support requests from the end user; 
sometimes users need time to get used 

to new technologies. In the end 
however, you know you did an 
extra-ordinary job and the customer 
recognise it. You need to be aware of 
the person you are dealing with and act 
accordingly»

We are living a very complex time. I had 
to stop the scheduled jobs: everything 
was closed, including companies and 
worksites. I am worried about the 
upcoming year; many people lost their 
jobs, some others had to cancel their 
weddings; some others had to postpone 
the home renovation projects at least in 
the short term. In the other hand, you 
might know that the government is 
offering a deduction rate on home 
renovation projects, and this will 
partially bridge the gap, but also in this 
case, we need to study and have a very 
good knowledge on energy efficiency of 
buildings, heat pumps, photovoltaics, 
energy storages: basically, systems that 
you can install only if you have experien-
ce on the field. I took advantage of this 
long break spending quality time with 
my family and also developing 
professional relationships and 
cooperation. Today I am a very busy 
man, but I don’t want to wallow in a 
self-congratulatory as I learned once 
again that everything can suddenly 
change. 

15 years as sales manager of 
a Swiss corporate based in 
Italy, specializing in the 
photovoltaic industry. Then 
the turning point, born out 
of the need to avoid the risk 
of being overwhelmed by 

the crisis faced by this sector, 
which saw a dramatic fall of 
-14.2% per year against 
annual increases of 7.5% 
between 2008 and 2012, 
(source: Renewable Energy
Report of the Energy & 

Strategy Group, Politecnico 
di Milano). 
Impianti Moderni is Stefano 
Bocchi's courageous and 
ambitious challenge. "At the 
beginning I was alone: zero 
customers, zero turnover. 

Today, there are two of us, 
supported by a couple of 
co-workers. During the first 
two years, I was introducing 
myself as a labor supplier 
but today I aim for my goal: 
to make my company 

unique though high quality 
services and professionalism, 
in a market that has changed a 
lot and in which, aside from a 
few highly structured compa-
nies, we as installers are the 
first to aim for synergies”.

«Thanks to the lares 4.0 platform, 
designed and developed by Ksenia 
Security we can offer home automation 
solutions on both existing systems and 
new projects. This control panel gives us 
the opportunity to expand our business 
because, starting from the simple 
request of an alarm system, we can 
offer a highly performing integrated 
solution fully programmable from 
tablets and smartphones without the 
need of any additional interface. We 
offer lares 4.0 in homes and businesses 
where high levels of home automation 
management are not required and 
where is essential to provide “tailor-ma-
de” systems. With lares 4.0 home 
automation is accessible to everyone for 
real, even from an economic point of 
view.
The fact that is remotely programmable 
via web server through the installer app 
is one of the most interesting added 
values for sure, interfaces to communi-
cate with the control panel and the 
alarm are no longer required
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Siamo in un’abitazione di circa 70 mq vicino a Monza. L’esigenza del cliente è di realizzare un sistema 
che integri soluzioni domotiche, d’allarme e di videosorveglianza. Il tutto, però, senza dover avere per 
ogni impianto o prodotto una app dedicata, ma un’unica piattaforma che integri tutti i dispositivi in un 
sistema che non richieda lo smembramento dell’impianto elettrico. In 2 giorni di lavoro l’abitazione è 
stata trasformata in una “smart home” con funzionalità e gestione completamente nuove.

AREA DI INTERVENTO
Appartamento di 70 mq

TEMPI DI LAVORAZIONE
2 giorni (in un appartamento 

predisposto)

 SVILUPPO
Il sistema sarà ampliato con la 

gestione dell’illuminazione e del 
controllo carichi

01 0302

LE TECNOLOGIE IN CAMPO

I  D E T T A G L I  D E L L ’ I N S T A L L A Z I O N E

Centrale KSENIA SECURITY 
LARES 4.0

• 4 telecamere IP ONVIF 

• MODULI DI ESPANSIONE 
AUXI-H KSENIA SECURITY  
per la sicurezza e 
l’automazione domestica: 
montati nei cassonetti 
delle tapparelle, 
consentono di gestire, 
tramite il pass della 
centrale, oltre ai canonici 
sensori del serramento, 
anche la motorizzazione 
della tapparella dal BUS 
e dal software della 
centrale, dalla app oltre 
che naturalmente dai tasti 
in loco

• DOMUS KSENIA 
SECURITY, il sensore 
multifunzione che rileva 
eventuali presenze, misura 
il grado di illuminazione, 
monitora temperatura e 
umidità in modo preciso e 
costante.

professionale e qualitativo 
preciso in un mercato che è 
molto cambiato e nel quale, 
tolte le poche aziende molto 
strutturate, noi installatori 
per primi puntiamo alle 
sinergie». 

Nella realizzazione del progetto 
non sono state rilevate particolari 
difficoltà, tenendo conto che le 
abitazioni moderne sono predisposte 
a questo tipo di impianti. «Quello che 
è indispensabile – sottolinea Stefano 
Bocchi - è che l’installatore che realizza 
il progetto possieda una adeguata 
preparazione in tema di reti».

DIFFICOLTÀ
Normalmente nelle abitazioni all’interno di 
complessi abitativi recenti, i clienti si trovano 
con gli impianti elettrici realizzati e tutto il 
resto “predisposto”. L’esigenza del cliente, 
però, spesso manifesta il bisogno di realizzare 
automazioni di�erenti ma senza trovarsi a 
dover controllare altrettante app. L’impegno 
dell’installatore è dunque di ricercare la 
soluzione più adeguata capace di integrare 
tutti i dispositivi.
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L’interfaccia della centrale lares 4.0 
è molto intuitiva e agevola il lavoro 

dell’installatore. La piattaforma 
può essere integrata con altre 

funzionalità domotiche come la 
gestione delle luci, il controllo 

carichi, etc. «Le richieste del cliente 
- spiega Stefano Bocchi - possono 
essere soddisfatte al 100% senza 

modificare l’impianto elettrico e, 
soprattutto, contenendo in maniera 

importante i costi finali, tema 
sempre da tenere presente».

FUNZIONAMENTO

Lares 4.0, non chiamatela centrale 
d’allarme: è molto di più

La centrale installata da Impianti Moderni è la lares 4.0 di Ksenia Security, 
con interfaccia IP e modulo 3G, in grado di gestire tutto, compresi i diversi 
moduli di espansione su BUS o su IP che permettono l’integrazione dei vari 
sistemi. Ma il progetto ha incluso anche altri interventi.
«Abbiamo installato all’interno dei cassonetti - spiega Stefano Bocchi 
- i moduli AUXI-H di Ksenia, con i quali si possono gestire le tapparelle 
e, in più, abbiamo a disposizione 3 ingressi per i sensori a protezione 
del serramento». «Con il modulo Domus abbiamo la piena gestione 
dell’impianto di riscaldamento con la possibilità di programmarlo da app e 
comandarlo, come tutto il resto, dall’esterno. Infine, abbiamo installato 4 
telecamere IP ONVIF associabili ai sensori per la video verifica».

We are in a 70sqm home building near Monza. The customer need is a system integrating home automation solutions 
with alarms and video surveillance. All needs to be made in order to avoid the needs to have a dedicated App for 
every system, but just one platform integrating all the devices in just one solution that doesn’t require an electric 
system breakdown. In two working days, the house has been upgraded in a Smart Home with a different manage-
ment system and plenty of new features.

15 years as sales manager of 
a Swiss corporate based in 
Italy, specializing in the 
photovoltaic industry. Then 
the turning point, born out 
of the need to avoid the risk 
of being overwhelmed by 

lares 4.0 control panel’s interface, is 
very intuitive and helps to speed up the 
installer workflow. The platform can be 

integrated with other home automation 
functions such as light management, 

load control, etc. "The customer's 
requests -explains Stefano Bocchi -can 

be 100% satisfied without modifying the 
electrical system and, above all, by 

reducing significantly the final costs, an 
issue that needs to be always kept in 

mind".

CONTRACT AREA
70 sqm apartment

PROCESSING TIMES
2 days (on set up apartment)

DEVELOPMENTS
The system will be expanded with 
the management of lighting and 

electricity loads control

During the project design stage, 
no structural bottlenecks have 
been found, keeping in mind 
that modern buildings are 
designed to take on board these 
systems. “What is essential – 
emphasises Stefano Bocchi – is 
the is the appropriate knowled-
ge and skills of the installer in 
the field of networking.

Usually in homes within recent housing 
estates, the electrical systems are already 
installed and everything else "set up". The 
customer often shows the need to have 
additional automations, without involving 
the management of extra Apps. The instal-
ler's commitment is therefore to seek the 
most appropriate solution accomplishing 
the integration of each peripheral device.

The control panel installed by “Impianti Moderni” is a lares 4.0 by Ksenia Security with 
IP interface and built-in 3G module, able to run the whole system, including the 
management of the expansion modules connected via IP and on BUS, allowing the 
integration of different systems. The project involved also other activities. “We 
installed auxi-H modules by Ksenia in the shutter blinds box – explains Stefano Bocchi 
–designed to manage the blinders, additionally, we have 3 inputs available, used to 
integrate sensors for the lock protection”.  With domus module, we have the full 
control of the heating system with the possibility to set it up directly from the App and 
to control it remotely – like everything else in the system. Lastly, we have installed 4 IP 
ONVIF cameras connected to the sensors for video monitoring. 

DIFFICULTY

REQUIRED TECHNOLOGY

INSTALLATION DETAILS

• 4 IP ONVIF cameras

• auxi-H EXPANSION 

MODULES BY KSENIA 

SECURITY for Security and 

Home Automations: built 

directly in the shutter boxes, 

giving the opportunity to 

install the traditional lock 

sensors and the motorised 

roller shutter directly form 

the control panel BUS 

connection.

•domus KSENIA SECURITY, 

the multi-function sensor 

capable of detecting eventual 

human presence, calculating 

light intensity, monitoring 

temperature and humidity in 

a constant and accurate way.

Ksenia Security control panel

lares 4.0 

OPERATION
lares 4.0 – don’t call it just alarm 
system: it’s much more

the crisis faced by this sector, 
which saw a dramatic fall of 
-14.2% per year against 
annual increases of 7.5% 
between 2008 and 2012, 
(source: Renewable Energy
Report of the Energy & 

Strategy Group, Politecnico 
di Milano). 
Impianti Moderni is Stefano 
Bocchi's courageous and 
ambitious challenge. "At the 
beginning I was alone: zero 
customers, zero turnover. 

Today, there are two of us, 
supported by a couple of 
co-workers. During the first 
two years, I was introducing 
myself as a labor supplier 
but today I aim for my goal: 
to make my company 

unique though high quality 
services and professionalism, 
in a market that has changed a 
lot and in which, aside from a 
few highly structured compa-
nies, we as installers are the 
first to aim for synergies”.



What are the advantages if you choose Ksenia?

Our systems are constantly updated, tested in the 
laboratory and monitored by our Developers.

The security system you install is connected 
with supervisory bodies and / or law enforcement 
agencies.

A Professional will always be at your disposal, 
directly at your home and / or remotely.

Our products are made in Italy, certified according 
to the European standards EN50131 - Grade 3 and 
durable over time.

The Ksenia system is professional, at the base of 
which there are the most advanced hardware and 
software technologies.

You can control every aspect of your home, day 
and night 24/24, via your smartphone: alarm, 
doors, windows, cameras, lights, temperature, 
appliances, irrigation and anything else you want.

Ksenia products also have a unique, discreet and 
elegant design, becoming one with your decor.

Each Ksenia professional installer follows a 
constant training program, which includes four 
certification categories: Selected Installer, Silver 
Certified Installer, Gold Certified Installer, Specialist 
Certified Installer. It is a training course that 
installers follow with dedication to always be up-
to-date and ready to fulfil your every need.

Find your trusted Ksenia 
installer for a free quote!



Do you know Ksenia Security? 

Ksenia Security was established in 2010, and it’s rapidly 
expanding, setting itself apart from its competitors with its 
modern solutions, developed to protect homes, commercial 
and industrial realities, museums, schools and much more. 
The company operates in the field of Physical Security 
(Intrusion, Video Surveillance, Access Control) and Home 
& Building Automation. Every activity, from the design up 
to the final production, takes place directly in its workplace, 
embracing the concept of Made in Italy. This, together with 
the cooperation with local suppliers, gives the opportunity to 
shorten the supply chain helping to reduce CO2 emissions. 
Ksenia Security has a wide distribution network, operating 
worldwide in 70 countries. It cooperates with the best 
partners in order to offer top of the range integrated 
solutions for the customers. Ksenia solutions are compatible 
with various third-party systems such as Google Home 
and Amazon Alexa voice assistants, Crestron and Control4 
smart home solutions in addition to the integration 
with Konnex, Milestone, Nuance and much more. 
For more information, visit www.kseniasecurity.com.

Our values

Ksenia Security is based on 4 core values: Innovation, 
Sustainability, Reliability and  Design Made in Italy. They 
are a concrete representation of the intrinsic characteristic 
of the brand as well as the objectives of growth pursued 
by the Company. Innovation is considered as the main 
driver of a Research & Development team with the view of 
creating original, cutting-edge, technologically advanced 
and user-friendly devices. Everything is implemented 
paying particular attention to design, taking care of the 
details and choosing sober and minimalist shapes for a 
natural blending with architectural design and finishes. 
The company is deeply linked to Italian traditions and 
history. For this reason, it was decided to give Latin names 
to the products, as a synonym of recognition and affiliation.  
Last but not least, Ksenia has great respect for the environment: 
the headquarters, located in Ripatransone in the province of 
Ascoli Piceno, represents a technological low-impact building 
that independently produces renewable energy, contributing 
to sustainable development.



Do you want to become part of the 
Ksenia world?

We are waiting for you!

www.kseniasecurity.com/en
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